
Sundary morning in Fairfax Virginia.   It’s a lovely late Summer/early Autumn day and I’ve a day at leisure before 
becoming a student for two days and learning about Strategic Intelligence with Michael Maccoby. 
 
Flew up from Cape Town to Joburg and then a “direct flight” to Washington via Dakar.  No green form needed at the 
airport...for once the US is becoming flexible...and a quick visit to Alamo saw me in the Best Western within 2 hours of 
landing.  That’s the way it should be. 
 
First impressions suggest it’s a nice hotel. 
 
So, Ladies and Gentlemen, this is newsletter number 500...and can you believe it...that’s over 10 years of writing these 
on a Sunday morning around the world and authoring a few tips each week...now well over 1000. 
 
It’s been a blast doing this writing and I hope you’ve enjoyed the travelogues, tips and jokes and long may it continue… 
 
Now here’s an offer.  I’m prepared to package my sales and negotiation tips and make them up to 1000 with some 
management tips if there’s a demand for it.  If you’d like to make a small contribution to funds then let me know and I’ll 
have a think about style and cost.  Personally I believe there’s a lot worth reading here but I would say that, wouldn’t 
I...and how much are your prepared to pay for all this wisdom….hmmmm….time to put down a marker I’d suggest. 
 
 
Enjoy your week with three tips as usual...with the SDI tip on www.sdisouthafrica.com (and sorry for the delay there...I 
need to get my act together on that website). 
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This week we used, read, visited, played with... 

The Kindles are in at Amazon so I’ll be buying a couple this week along with a copy of Windows and Parallels 6 for the 

new MacBook Pro when the insurance ponies up the cash. 

Read two very fine books this week….both by Michael Maccoby.  One is the Narcissitic Leaders and the other is The 

Leaders we need.  I’ll be qualified to run this leadership course when I get back to SA and I’m looking forward to 

matching Strategic Intelligence with Personality Intelligence.  If you’d like to know more then get in touch. 

Did a bit of comparison this week and found that Webex is slightly more functional than Go To Meeting.  It has a video 

element which is a plus.  Both are the same price and this leads me down the road of distance learning coaching for my 

negotiation and SDI work.  I also tried Yugma but I found it clunky and I discarded it. 

 

(09-12) 06:57 PDT Madison, Wis. (AP) -- 

 police say a street musician apparently upset by criticism of his music bashed a man over the head with his guitar, 

slammed another person into a wall and wrestled with an officer before being arrested. 

Madison police spokesman Joel DeSpain tells The Capital Times that 31-year-old Brandin Hochstrasser, known as 

"Bongo Jesus," was performing Thursday when a 54-year-old man knocked his music. DeSpain says the two argued 

and police were called when Hochstrasser began hitting his critic with his guitar. 

DeSpain says Hochstrasser then charged the man, knocking him down. An officer used a stun gun to subdue and arrest 

Hochstrasser. 

Online court records show no formal charges had been filed by Sunday. 

A listed phone number for Hochstrasser couldn't be found. 
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I’m running a course in January in Bangkok and they’ve asked me to update the publicity to make 
it more attractive. 
 
Sexing up advertising is a long standing tradition and a bit of “puff” is perfectly allowable. 
 
Remember people buy the sizzle and not the steak. 
 
You need great steak and great value and service but you also need plenty of sizzle. 
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So what piece of wisdom shall I give you on such a momentous day as this 500th tip. 
 
It could be a technical idea about Integrative Bargaining versus Distributive Bargaining. 
 
It could be a simple homely piece of advice such as “Don’t ask, don’t get.” 
 
It could be a recommendation to read a good book...try Herb Cohen. 
 
It could be a anecdote about the time I turned a cost into a profit...or saved a client $30 million in one day. 
 
But what I’ll give you is this: 
 
In this world nothing happens to a person that he does not for some reason or other deserve.  

According to Buddhism, this inequality is due not only to heredity, environment, "nature and nurture", but 
also to Karma. In other words, it is the result of our own past actions and our own present doings. We 
ourselves are responsible for our own happiness and misery. We create our own Heaven. We create our 
own Hell. We are the architects of our own fate. 

 
Be nice to people this week...it’s good for business and it’s good for your Karma...and both of those are 
important. 
 
  
 


